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pose to pay is less by several millions than their true
value?"

Mr. Frick replied that unquestionably, if pay-
ment was to be made chiefly in securities of the new
company, and taking into consideration the allot-
ments made for other properties, the sum suggested
was far too small

WI thought that would be your answer,*' said
Mr. Rockefeller. "Now, Mr. Frick, I will tell you
what I will do. I want only a just and fair price.
You know what that is, certainly better than those
gentlemen do, and quite likely than I do. I know
your judgment is good and I believe you to be a
square man. I am willing, Mr* Frick, to put my in-
terests in these properties in your hands/'

Amazed at this proposal, Mr. Frick, while ex-
pressing full appreciation of the compliment, hesi-
tated to assume the responsibility.

"You need not hesitate, Mr. Frick," calmly re-
marked Mr. Rockefeller. *'My confidence is implicit.
You will receive no complaint from me. Now you
will wish to be on your way. I thank you for com-
ing to see me/*

John D's adroit psychology got him a price exactly
$5*000,000 more than Gary's "outside" figure. Years
afterward, according to Harvey, the oil king, recalling
the incident, remarked:

"The price seemed wholly fair at that time and was
entirely satisfactory to me. It was not long either be-
fore the purchasers themselves realized that it was really
very low. I doubt, as I recall the circumstances, if any-
body but Mr. Frick could have effected the transac-
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